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Name .........................................................................
Company ..................................................  Position ..............................................

Or attach your business card please.

1. Are you a vendor or end user?   

    VENDOR           END USER 

2. How would you rate your awareness 
     of Cloud Computing?

 Don’t know anything

 Have heard of it

 Know a bit about it

 Know quite a bit and am working in the Cloud

 I’m very involved in Cloud Computing either working/developing in the Cloud

3. Which of the following do you consider to be Cloud:

 Cloud Not Cloud Not Sure Do you use?
Web-mail    Y/N
SaaS    Y/N
Microsoft Office    Y/N
E-Commerce    Y/N
PaaS    Y/N
Azure    Y/N
SalesForce.com    Y/N
Google Aps    Y/N
IaaS    Y/N
Virtualization    Y/N
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One of the completed Questionnaires will be chosen 
at the end of the day to receive a bottle of Champagne !

Please fill in and deliver to the BASDA booth in the exhibitors lounge.
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4. On a scale of 1-5 how do you rate the following aspects of     
     Cloud Computing (please circle)?
 1= weakness     5=strength
Total Cost of Ownership 1 2 3 4 5
Security 1 2 3 4 5
Ease of Access/Sign-up 1 2 3 4 5
Flexibility 1 2 3 4 5
Usability 1 2 3 4 5
Performance 1 2 3 4 5
Reliability/Availability 1 2 3 4 5
Support 1 2 3 4 5
Product Updates 1 2 3 4 5
Integration 1 2 3 4 5
Application Functionality 1 2 3 4 5

5. How likely are you to buy Cloud in the next 12 months?
  Not likely Likely Very Likely
Business  Accounting   
Application: CRM   
 HR   
 ERP   
 Other   
Infrastructure     
Software Development    

6. What can the industry do to increase the likelihood  of you using cloud?
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